










Advertising 

Getting more patients: You 
don’t have to wait for 
referrals 
Oct, p. 30 

How my marketing strategy 
saved my practice 
June, p. 32 

How to keep private practices 
from becoming obsolete 
March, p. 14 

A newsletter as a practice 
builder 
March, p. 22 

Your image when you 
advertise 
Feb, p. 62 


Collections 
Solving your accounts 
receivable dilemma 
Sept, p. 14 
Three common billing and 
collecting mistakes and how 
to avoid them 
Oct, p. 34 


Incorporation 
Don’t let the IRS chip away 
at your PC 
Feb, p. 43 
The extra benefits from 
incorporation 
Jan, p. 67 
Incorporation? “Not for me!” 
Oct, p. 43 
Questions you should ask 
about incorporating 
July, p. 52 


Insurance 

How much is your practice worth? 
Oct, p. 16 

It pays to appraise your practice 
April, p. 44 

Life insurance: Why it’s a bad 
investment 
May,p. 30 

Partial disability: How to tell if 
your policy adequately 
protects you 
Aug, p. 30 

Reducing the risk of a 
malpractice suit 
May, p. 50 

To litigate or settle out of court? 
Sept, p. 18 


Investments 

Banker’s acceptances: The 
wonderful investment 
almost nobody knows about 
Oct, p. 23 

Cattle as a tax shelter 
investment 
Jan, p. 53 

The dangers of holding your 
own mortgage 


Nov, p. 38 


The dentist as consumer 
March, p. 50 

The dentist as successful 
investor 
April, p. 20 

Dentists’ biggest investment 
mistakes 
May, p. 16 

Diamonds can be a glittering 
investment 
April, p. 38 

Extra profits from stocks that split 
Dec, p. 54 

Gold: Moving into the fast lane 
at last? 
Dec, p. 51 

Guidelines for buying into a 
practice 
Sept, p. 36 

How much is your practice 
worth? 
Oct, p. 16 

How the experts buy and sell 
stock 
March, p. 34 

How to get your investment 
portfolio into shape 
Nov, p. 10 

How to judge and select money 
market funds 
Sept, p. 31 

How to structure your personal 
portfolio 
June, p. 26 

The importance of capital gains 
Feb, p. 18 

It pays to appraise your practice 
April, p. 44 

I was the victim of a pyramid 
scam 
April, p. 58 

Janeway on [Investments 
Jan-Dec 

Life insurance: Why it’s a bad 
investment 
May, p. 30 

The perfect profitable 
partnership 
March, p. 42 

Planning ahead for zooming 
college costs 
April, p. 72 

Real estate: Extra financial 
security for many dentists 
April, p. 26 

Stamps for licking inflation 
Oct, p. 56 

Tax shelters: Some traps 
dentists should avoid 
Sept, p. 44 

What is the real value of your 
stock? 
Nov, p. 47 

Where to get good investment 
advice 
July, p. 32 

Why aren’t more dentists 
investing for retirement? 


Feb, p. 28 


1981 Subject Index 
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Law/legislation 

Dentists and the Law 
Mar, Aug, Oct, Dec 

How to avoid a patient 
abandonment suit 
Oct, p. 46 

Nip disciplinary actions in the 
bud 
July, p. 24 

To litigate or settle out of court? 
Sept, p. 18 

Treating the litigious patient 
Jan, p. 64 

When a lawyer calls, don’t hang 
up 
June, p. 44 

When investigators call, mum’s 
the word 
April, p. 50 


Location 
Dentists on the move 
June, p. 14 
Don’t make these mistakes 
when you locate your practice 
June, p. 20 


Office 
management/staff 

Are you an efficient manager? 
Your dental license is no 
guarantee of success 
Aug, p. 54 

The benefits of having my own 
technician 
Aug, p. 40 

A choked appointment book can 
cost you money 
Aug, p. 22 

Dentists’ income: An exclusive 
DM survey 
Jan, p. 24 

Don’t let your answering service 
sabotage your practice 
April, p. 64 

Expanded duties for auxiliaries: 
Blessing or blight? 
May, p. 56 

From a solo practice to 50,000 
patients 
July, p. 14 

How I started my own prac- 
tice without going into debt 
May, p. 66 

How much is your practice 
worth? 
Oct, p. 16 

How to keep private practices 
from becoming obsolete 
March, p. 14 

It pays to appraise your practice 
April, p. 44 

No-shows are no longer an 
office problem 
May, p. 44 

The office computer: That “toy” 
can save you moriey 
Nov, p. 32 

The origin of group practice 
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April, p. 80 

The perfect profitable 
partnership 
March, p. 42 

Practice Management Pointers 
Jan-Dec 

Record keeping tips to save 
taxes 
Feb, p. 35 

Reducing the risk of a 
malpractice suit 
May, p. 50 

Solving your accounts 
receivable dilemma 
Sept, p. 14 

What the Reagan tax package 
will mean to your dental 
practice 
Dec, p. 16 

When and how much to raise 
your fees 
Nov, p. 22 

Your accountant should be 
doing more than just your 
taxes 
Nov, p, 55 


Partnership 
Guidelines for buying into a 
practice 
Sept, p. 36 
The origin of group practice 
April, p. 80 
The perfect profitable 


partnership 
March, p. 42 


Patient/dentist 
relationships 

“But the dentist didn’t say 
anything!” 
Feb, p. 57 

Consumerist gives dentists a “B” 
June, p. 40 

Dentists and the image 
scrimmage 
June, p. 54 

The fine art of “hondling” 
Jan, p. 60 

“Hey! What’s going on?” 
July, p. 44 

How not to sound too expensive 
May, p. 71 

How to avoid a patient 
abandonment suit 
Oct, p. 46 

How to develop key patients 
July, p. 28 

How to treat welfare patients 
profitably 
Dec, p. 45 

No-shows are no longer an 
office problem 
May, p. 44 

Reducing the risk of a 
malpractice suit 
May, p. 50 

To litigate or settle out of court? 
Sept, p. 18 | 
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Crescent for Economy and Safety! 
Dapaway 
Disposable Dappen Dishes 


Safety First 

Dapaway Dishes are made of 
a specially formulated thermal 
plastic resin in which anything 
presently used in the dental 
office or laboratory may be 
mixed or contained safely 
without fear of contamination 


Economy First 

The savings in time and con- 
venience plus the savings in 
material makes the Dapaway 
Disposable Dish and stainless 
holder a must in every dental 
office 

For economy, safety and con- 
venience... it's Dapaway 
... All the Way 


Order from your favorite Crescent Dealer today 


CRESCENT DENTAL MFG.CO. 


7750 W. 47th St. e Lyons, IIl. 60007 


RESCEN 


Circle No. 105 on Reader Inquiry Card 











Who cares about dentistry? 


You do. And so does the Fund. 


Our mission — to provide financial support for dental 


education, research and service. 

Our goal — to enhance the profession and help 
improve the dental health of all Americans. 

We have provided $2.2 million in research and 
project grants to dental schools and organizations. 

The Fund administers more than $14 million in 
grants to improve oral health with programs in 


dental care for the handicapped, preventive dentistry 


and quality assurance. 


If you'd like to share in our concern for the 


profession, consider a tax deductible contribution to 


the Fund the next time you're asked to help. 


American Fund for Dental Health 


P. O. Box 7740-A, Chicago, Illinois 60680 


(312) 787-6270 
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Subject index... 


Treating the litigious patient 
Jan, p. 64 

Ways to improve dentist-patient 
communication 


Nov, p. 28 


Personal 

The almost little girl - 
June, p. 60 

The benefits of having my own 
technician 
Aug, p. 40 

The dangers of holding your 
own mortgage 
Nov, p. 38 

The dental normalcy test 
March, p. 41 

The dentist as consumer 
March, p. 50 

A dentist wonders why times 
are tough 
Sept, p. 58 

Depression: The dentist’s 
companion? 
July, p. 38 

Dr. Zamboni’s ticket to 
adventure 
Feb, p. 46 

How safe is your safe deposit box? 
July, p. 46 

I gave myself six weeks’ paid 
vacation 
March, p. 46 

I’m not going to be a victim of 
office stress 
Nov, p. 50 

I retired at 55—and five years 
later I still love it 
Jan, p. 45 

Is your estate plan obsolete? 
Dec, p. 22 

I was the victim of a pyramid 
scam 
April, p. 58 

Losing your voice: An 
occupational hazard 
Aug, p. 49 

My retirement speech: February 
15, 2030 
July, p. 56 

My unforgettable dental 
emergency 
March, p. 26 

Planning ahead for zooming 
college costs 
April, p. 72 

Still thinking of quitting? 
Nov, p. 61 

Trusts you can trust 
Aug, p. 14 

Your image when you advertise 
Feb, p. 62 


Professional relations 
Consumerist gives dentists a “B” 
June, p. 40 
Dentistry: Into the eye of the 
crisis 
July, p. 51 
Dentists’ income: an exclusive 
DM survey 
Jan, p. 24 
Guidelines for buying into a 
practice 
Sept, p. 36 
Nip disciplinary actions in the 


bud 
July, p. 24 

The perfect profitable 
partnership 
March, p. 42 

When and how much to raise 
your fees 
Nov, p. 22 


Retirement plan 
I retired at 55—and five years 
later I still love it , 
Jan, p. 45 
What the Reagan tax package 


Dec, p. 1 

Why aren’t more dentists 
investing for retirement? 
Feb, p. 28 


Stress 

The dental normalcy test 
March, p. 41 

A dentist wonders why times 
are tough 
Sept, p. 58 

Depression: The dentist’s 
companion? 
July, p. 38 

I'm not going to be a victim of 
office stress 
Nov, p. 50 

Losing your voice: An 
occupational hazard 
Aug, p. 49 


Taxes 

Cattle as a tax shelter 
investment 
Jan, p. 53 

Don’t let the IRS chip away at 
your PC 
Feb, p. 43 

Don’t overpay your estimated 
tax! 


Feb, p. 32 

I'm no longer broke after paying 
my taxes 
Feb, p. 26 

The importance of capital gains 
Feb, p. 18 

Is your estate plan obsolete? 
Dec, p. 22 


Dec, p. 28 

Record keeping tips to save 
taxes 
Feb, p. 35 

Tax shelters: Some traps 
dentists should avoid 
Sept, p. 44 

The tax traps of jointly held 
property 
Aug, p. 46 

Trusts you can trust 
Aug, p. 14 

What the Reagan tax package 
will mean to your dental 
practice 
Dec, p. 16 

Your accountant should be 
doing more than just your 
taxes 
Nov, p. 55 
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